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                            Life Insurance
            

            
                September is Life Insurance Awareness Month
            

            
                Understanding why your client needs life insurance, and what they want to accomplish with it, is the driving force behind most policies. Life insurance can: 

• Provide financial security for loved ones
• Cover outstanding debts
• Fund children's education
• Leave an inheritance 

Read on to learn more.
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                            Disability Insurance
            

            
                May is Disability Insurance Awareness Month
            

            
                Many of those who specialize in Disability Insurance (DI) do so with more than just the bottom line in mind. We think DI Awareness Month is special because we recognize its fundamental importance to working Americans.
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                            Longevity Planning
            

            
                Help Your Clients Live Longer and Better Lives
            

            
                America is about to be swept up in a Silver Tsunami, and the forecast indicates an approaching storm that will linger for decades.
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                            Disability Insurance
            

            
                Highland’s Disability Insurance Platform: Dedicated Support
            

            
                Highland has a dedicated and knowledgeable DI team that provides the expertise, processing support, and advocacy to get cases done expediently and correctly, allowing you to easily deliver holistic, balanced risk management plans for your clients.
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                            Life Insurance
            

            
                September is Life Insurance Awareness Month
            

            
                There’s no more appropriate time than Life Insurance Awareness Month to ensure your clients’ life insurance policies are living up to expectations.
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                            Highland Capital Brokerage
            

            
                Highland’s Commitment to Cybersecurity
            

            
                Highland Capital Brokerage takes the protection of your and your client’s data very seriously. Our organization deliberately promotes a culture of cybersecurity and cyber readiness to manage risk and safeguard data. We are one of the only financial distribution companies that has made a significant investment to become SOC 2 compliant, and continually test and update our cybersecurity capabilities to effectively prevent and combat attacks.
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                            Disability Insurance
            

            
                May is Disability Insurance Awareness Month
            

            
                Disability insurance may not be the first type of income protection a client considers, but this critical financial safety net can be an important part of any comprehensive plan by protecting a client's most important asset: the ability to earn.
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                            Annuities, 
                            Life Insurance
            

            
                Why Now is the Best Time to Review Clients’ Risk Management Solutions
            

            
                Reviewing your clients’ life insurance and annuities may be even more important this year than in past years. Life or health changes, economic or financial shifts, poor performing products—any or all of these may be leaving unintended and unnoticed gaps in coverage. 

What’s different for your clients this year?
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                            Retirement Planning
            

            
                Two IRA Rescue Ideas: Alternatives to the Stretch IRA
            

            
                The Setting Every Community Up for Retirement Enhancement (SECURE) Act, and what is popularly known as Secure Act 2.0, have made big changes to retirement plans. Both acts were focused on strengthening retirement security, but they’ve also significantly changed the way you may leave qualified plans to your loved ones.
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                            Financial Planning, 
                            Retirement Planning
            

            
                To Roll or Not to Roll: Questions to Consider before a 401(k) Rollover
            

            
                To rollover or not rollover a 401(k) sounds like a simple question. The answer, however, can be quite convoluted. Let's start breaking it down by addressing a few questions you should ask clients prior to rolling over a 401(k).
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                            Business Planning
            

            
                Client Appreciation in a Virtual Reality
            

            
                Client appreciation events have always been an excellent way to show gratitude to your existing client base, create a loyal community around your practice, and increase referral business. In working with advisors, we've seen a variety of successful events—from a Valentine’s gala for singles, to summer barbeques and carnival rides, to annual family photos with Santa Claus.

When done well, an appreciation event not only shows your existing client base a great time, but it also gives them something to look forward to and makes them proud to invite friends.
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                            Long-Term Care
            

            
                Women Are Ready for Long-Term Care Discussions
            

            
                In your client meetings, which spouse has more influence on decisions? Perhaps you have noticed women are taking an increasingly larger role when couples implement your recommendations.
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                            Highland Capital Brokerage, 
                            Life Insurance
            

            
                Backstage at Highland: Peg Michails, Director, Policy Review
            

            
                In her work as a policy review specialist for Highland Capital Brokerage and Premier Trust, a dedicated Nevada-based trust administrator, Peg Michails resolves orphan individual life (no agent of record) and trust-based policies. Her goal: to ensure clients and their beneficiaries get what they were promised.
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                            Highland Capital Brokerage, 
                            Long-Term Care
            

            
                Backstage at Highland: Nancy Simm, CLTC, LTCP, CSA, Director, LTC & Longevity Planning
            

            
                Average life expectancy now hovers around age 79 in the U.S. and age 84 in Japan, and it’s rising fast worldwide. By 2030, one-fifth of the U.S. population will be 65-plus. In South Korea, life expectancy is expected to reach 90 years of age.

What does all this mean for clients and their advisors? Nancy Simm, our Director of Long-Term Care and Longevity Planning, has spent most of her adult life working in this field and thinking through the ramifications. The upshot? When it comes to long-term-care coverage, everyone should have a plan for it.
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                            Highland Capital Brokerage
            

            
                Backstage at Highland: Tom Ellefsen, CLU®, ChFC®, Director, Advanced Case Design
            

            
                After more than 27 years of experience in product development, product support and advanced case design, Tom Ellefsen knows full well how life insurance can function as a wealth transfer, wealth accumulation, business protection or estate planning vehicle. Tom makes it happen for large cases by putting together presentations, packages and illustrations that enable advisors to easily explain what they have in mind for a client.
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                            Estate Planning
            

            
                The Power of Leveraging Prior Gifts
            

            
                Sometimes strategies can be so simple and basic, yet powerful.  For instance, leveraging prior gifts can go a long way in helping families plan for legacies and liquidity for their estate planning needs.

That is, clients who have taken advantage of making gifts to a trust in the past have an opportunity to leverage those gifts with life insurance, provided they can be underwritten medically and financially.
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    Highland Capital Brokerage is a dynamic life insurance, annuity, longevity planning, and disability insurance distribution company providing innovative protection and income solutions to advisors. We listen. We educate. We support. We do more. We elevate your business as your trusted, planning partner. Contact us today.
    



                    

    Call us: (855) HCB-4YOU or (855) 422-4968
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